GIDEON ADEJOH
Tel:08064681955, 08029467711
E-mail:adejohgideon91@gmail.com

A Visionary and dynamic team player that can easily adjust to any working condition, ready to learn and always willing to accept new ideas. Result oriented with consistent vigor and desire to achieve management goals and targets. Hardworking, effective use of initiative and strong analytical mind strengthened by challenges.
PERSONAL INFORMATION

· Date of Birth:


11thOctober, 1997
· Sex:



Male

· Marital Status:

Married
· Contact Address:

Block AB Room 2 Makarfi Quarters Agwa,Kaduna
· Local Govt. Area:

Olamaboro L.G.A

· State of Origin:

Kogi State

· Nationality:


Nigerian

· Languages:


English & Hausa.

SKILLS

· Good organization skills and the ability to understand detailed information.
· Ability to work very well, under little or no supervision.
· Analytical, numerical, interpersonal and excellent communication virtues with an enquiring mind.
· Human relation skill.
· Sound computer skill.
EDUCATION & PROFESSIONAL AFFILIATION
· 2018-2019
National Youth Service Corps (NYSC); Kebbi State.

· 2013-2017
Kogi State University: B.A History and International Studies. 

· 2005-2011
Government Secondary School Okpo, Kogi State; SSCE.
· 1999-2005
Universal Basic Education (UBE) Ungwan Maigero Kaduna: first school leaving certificate

EXPERIENCE

-           2022 -2023: New Age mobile Nigeria limited Kaduna North-West

POSTION: Sales Representative

-           2021-2022 Rasolux Blu Kaduna
POSITION:Manager/Operation Supervisor
-.           2019
United Nations International Children�s Emergency Fund (UNICEF)

            POSITION: Data Collector
-           2016
Cormart Nigeria Limited, Kaduna

POSITION:
Marketing 

Key Responsibilities

· Support sales executives with technical selling into prospect account base.

·  Prepare sales offers and quotations, containing commercial and technical information, by attaining the needed information from the customers, preparing technical offer. 

· Ensure proper communication of all sales related documents, by authenticating these documents, acquiring all needed customer and management signatures, distributing as should to related departments for processing, and filing adequately for future retrieval, to ensure no issues arise due to errors of miscommunication or delays in production and delivery. 

· Attend exhibitions related to the company�s field of work, by visiting stands and communicating with potential customers, to network and market the company's name and image as part of increasing sales plan. 

· Offer proper prices to customers, upon reviewing customer's portfolio and acquiring the matching prices from the price lists provided by the sales manager, to avoid wrong prices being given to customers.

INTEREST

Many varied interest including Football, Reading, Traveling and Meeting people.
REFEREES

1. Mr. Benedict Adejoh
Grand Square Nig. Ltd

Central Area Abuja

Warehouse Manager

08061271255

2. Mr. Timothy Joseph
            New Age mobile Nigeria
            Limited Abuja
            Sales manager

            09158842899
